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Self Assessment:

Mindset
Gaining clarity and awareness of our habits can shed light on what is really going on inside our 
hearts and minds, and can help us move things forward in our lives and businesses. Use 
today’s self-assessment to help you better understand your mindset and mental approach to 
building your business, and towards your own abilities and beliefs about what you think you are 
capable of achieving.  Mindset is actually one of the most important issues we will deal with in 
Hautecelerator.  Please take the time to really work through the questions here. 

YOUR NETWORK
1. Who do you talk to about your business? List every person you talk to each day and week 

about your business, its process, the challenges you are facing, the ideas you have for how 
to market, creating new products or services, your revenue potential, etc…. (such as your 
spouse, friends, parents, colleagues, etc….)  Include each person’s professional title and 
type of expertise.  NOTE: This does not include customers or potential partners - this is only 
for people who you are either seeking advice or sharing private details about your business 
for their support, advice, etc.
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2. For each person, note why you talk to them.  Do you talk to them for: 
• friendship-type commiseration, 
• validation of your ideas or abilities, 
• for specific advice on a specific topic, 
• for overall guidance about your business, 
• for help with personal development, 
• fundraising or personal loans,
• or for something else?  

Try to really be honest about what you are trying to get from each person you speak with 
about your business (and yourself as founder).

You are the average of the 5 people you spend the most time with, so who you choose to talk to 
can greatly influence your beliefs, confidence and even your performance.  We will address this 
is much more detail in the course, but we want you to begin to be mindful of whom you are 
talking to and seeking advice and support form as you you uplevel yourself and your business.

YOUR TRAITS
1.  My 5 biggest assets are:

2.  The 5 biggest advantages I have access to outside of myself are:
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3. My top 5 biggest accomplishments (business-related or not):

4.  My top 5 areas of expertise or talent (business-related or not):

5. The top 5 characteristics or traits about myself that I know make progress more difficult:

6. The 5 biggest issues I face in my life that create potential barriers to becoming successful 
are:
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7.  The 5 biggest barriers I face outside of myself that could prevent my success are:

8. The 5 things that upset me the most when people tell me they are true about me are:

YOUR MINDSET
1. The reason I have succeeded at things I have tried in the past is because:

2. The reason I have failed at things I tried to do in the past is because:

© 2017 Hautepreneurs LLC. All rights reserved.



3. On a scale of 1 to 10 with 1 being total denial and 10 being brutally honest, how honest are 
you with yourself?

4.  If you are honest, are you too hard on yourself, or do you think you are not hard enough on 
yourself?

5.  What percentage of your internal dialog (the thoughts that run through your mind all day) is 
critical of yourself?  

6.  What percentage of your internal dialog is critical of others?

7.  Do you usually feel like you have no control over what happens to you?  Or do you believe 
you are in total control over what happens to you?  Or are you somewhere in between?

8.  Being totally honest with yourself, picture a situation when something frustrating or bad 
happened to you recently.  What was your knee-jerk reaction to that experience?  E.g. Did you 
immediately blame someone or something outside of yourself for it?  Or did you immediately 
blame yourself for it?  Did you feel sorry for yourself in any way?  Describe how you felt 
immediately, and then how that feeling or reaction might have changed over the following 24 
hours.
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9.  Do you feel offended or frustrated when people you know don’t purchase your goods or 
services?  Does it feel like a personal insult?  

10.  Do you feel like your friends and family should buy your goods and services?  If so, why?

11.  What is something you think you could never do - something you are afraid of, or think is 
totally outside of your comfort zone.  E.g. skydiving, traveling solo to Asia, learning how to do a 
backflip or learn another language, etc…..  Explain why.

12.  On a scale of 1 to 10, with 1 being not at all and 10 being very, how prepared do you feel 
for continuing to grow your company on your own?

13.  Why did you sign up for Hautecelerator? What did you hope you would learn or get from 
this course?
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4. List five things you want to accomplish in the next three months (in your business or life):

Takeaways 

What surprised me most as I wrote out my answers to this worksheet:

What I realized I need to learn about myself is:

What are the top three things I want to focus on and work on this next week as a result of this 
worksheet?

It is critical for you to understand as you go into Hautecelerator that success is 20% hard work 
and persistence, and 80% mindset.  Too many entrepreneurs and business owners give no 
attention to their own mindset, and to who they are letting advise them (and impact their 
mindset).  It is absolutely critical to your success to not only be aware of these issues, but 
create a system and environment that guards your thoughts, energy and mindset as you up 
level your business.  We will deal with this in more detail in the course, but going forward, be 
aware of your thoughts and who you are talking to about your business each day and each 
week.
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